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Name:

The year your business was established:

YOUR CURRENT BUSINESS

What is your average monthly revenue?

How many active clients?

How many midday walking clients?:

How much time on average do you spend working in your business per day?

How many team members do you have?

YOUR BUSINESS OBSTACLES

What are the 3 biggest struggles with your business
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YOUR FUTURE BUSINESS

12 months from now, what would success look like for you?

What is your monthly revenue goal?

How many clients would you like to service?

How many midday clients would you like to acquire?

How much time do you want to spend working in your business?

How many team members do you want to have?
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THANK YOU!

Thank you so much for scheduling a Strategy Session with us! We hope that you
received a ton of value from it. Remember, “a goal without a plan is just a wish.”
You now have a plan for what shifts you need to make in your business that will get
you results. The next step is to follow through
by taking massive action. You can create

any results in your life that you desire. It all
starts with your thoughts, followed by action.
Countless people told me that | couldn’t build
the business that | have today. Guess whate

| proved them all wrong. | followed my plan
day in and day out, and | never gave up. You
can do ittool | believe in you. We're here if
you want help creating your dream pet sitting
business

With Warm Wags,
Colleen
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